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           APPLICATION FORM FOR THE DEALERSHIP OF HMSI +HPP 
              xf]08f df]6/ ;fO||{sn tyf :s'6/ / xf]08f kfj/ k|8S6; l8n/l;ksf] nflu 
                                                   

1. Name of Applicant: 

cfj]bg kmf/d 
   

      cfj]bssf] gfd M 
 

2. Mailing Adderess: 
     Kfqfrf/ ug]{ 7]ufgf M 

 
3. Nationality : 
     Gfful/stf  M 

4. Nationality No. & Issued Place: 
     Gfful/stf gDj+/ / hf/L u/]sf] :yfg  M 

5. Permanent Address : 
:yfoL 7]ufgf  M  

6. Name &Address of Company : 
      sDkgLsf] gfd / 7]ufgf  M 

 
7. Vat/Pan No.  : 

Eof6 / Kffg g+   M 
 

8. Phone, Fax, E-mail, Mobile No. : 
     kmf]g, ˆofS;, O{–d]n  M 
 

 
9. Description of business already involved( if any) : 
     xfn ul//fVg' ePsf] Jofkf/sf] ljj/0f  M 

a) Type : Proprietorship/ Partnership/ Private Ltd./ Public Ltd. 
Psnf}6L÷;fem]bf/L÷ k|f=ln=÷ klJns ln=    M 
 

b) Product/ Item Descripition  : 
Jofkf/ ul//x]sf] j:t'sf] ljj/0f M 
 

c)  Local or national Level  : 
Jofkf/sf] :t/M :yflgo jf /fli6«o :t/sf] M 
 

d)  Yearly Turnover Amount  : 
Jflif{s x'g] sf/f]jf/sf] /sd  M 
 

10. Name of the City/ Town Dealership Sought for? : 
 l8n/lzksf] nflu dfu ul/Psf] gu/÷zx/ If]q M 
 

11. Dealership Sought for which Honda Product? 
Please tick only one group.                                       

                                                                  Honda Power Product            
 

Honda Product : 
 tkfO{n] l8n/lzksf] nflu dfu u/]sf] xf]08f k|8S6;               a) Honda Motorcycle & Scooter+  

12. Who will look after this business?    (a) Owner               (b) Employed Manager 
       of] Jofkf/ s;n] x]g]{ <                           cfkm}n]                   d}g]h/ /fv]/    
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13. After having studied the market which class of Dealership do you feel is suitable for you?                         

For Motorcycle 
 

tkfO{n] cfkmgf] jhf/nfO{ cWoog ul/ cfkm'nfO{ tn pNn]lvt rf6{ cg';f/ s'g ju{sf] l8n/df pko'Qm 7fGg' x'G5 < 
 

       A1 Class         A Class        B Class        C Class                       D Class 

Sales/Month Above 111 
units 

Sales/Month 86-110 units Sales/Month 61-85 units Sales/Month 36-60 units Sales/Month 10-35 units 

 
Annual 

Above 1332 
units 

Annual 1032-1320 
units 

Annual 732-1020 
units 

Annual 432-720 
units 

Annual 120-420 
units 

          

A1" Class 

For Power Products 
 

15. After having studied the market which class of Dealership do you feel is suitable for you?                      
     tkfO{n] cfkmgf] jhf/nfO{ cWoog ul/ cfkm'nfO{ tn pNn]lvt rf6{ cg';f/ s'g ju{sf] l8n/df pko'Qm 7fGg' x'G5 < 

'A' Class 'B' Class 'C' Class 'D' Class  

Sales/Month More than 42 units Sales/ Month 31 to 41  Units Sales/ Month 16-30 
units 

Sales/ 
Month 11–15Units Sales/ 

Month 5-10 

Annual More than 504 units Annual 372 – 492 Units Annual 192-360 
units Annual 132 - 180 Annual 60-120 

   
   
16. Are you be able to pay for items ordered by you?          Yes.                 No 
     tkfO{n] c8{/ u/] jdf]lhdsf] ;fdfgsf] e'Qmflg lbg ;Ifd x'g' x'G5 < 
17. Do you have the following facility for this business.       Yes                No       
     s] tkfO{ ;u+ cfˆgf] Joj;fosf] nflu tn pNn]lvt ;'ljwf 5 . 

 

      A1 
Class 

For Motorcycle 
 

     A 
Class 

               B                                                            
Class  

                C  
            Class 

                 D  
              Class 

Showroom 1200/1400 sq.ft Showroo
m 

1000/1200s.f Showroom 800/1000sq.f Showroom 600/800 sq.ft Showroom 400/600 sq.ft 

Workshop 1000 sq.ft. 
With 6 Ramps 
and  Kota stone 
Flooring 

Workshop 900 sq.ft. 
With 4 Ramps 
and Kota stone 
Flooring 

Workshop 800 sq.ft 
With4 Ramps 
and  Kota 
stoneFlooring 

Workshop 700 sq.ft. 
With2 Ramps 
and  Kota 
stoneFlooring 

Workshop 600 sq.ft 
With2Ramps 
and  Kota 
stoneFloorin
g 

Parts Shop 600 sq,ft. Parts 
Shop 

500 sq.ft. Parts Shop 400 sq.ft. Parts Shop 300 sq.ft. Parts Shop 200 sq.ft. 

Parking 1100/1300 sq.ft Parking 900/1100sq.f Parking 700/900sq.ft. Parking 500/700sq.ft. Parking 300/500sq.ft. 

 

A1' Class 

For Power Products 
 

'A' Class 'B' Class 'C' Class     D  Class  

Showroom 600-700 sq.Ft Showroom 500-600 sq. ft. Showroom 400/600 sq.ft Showroom 300-400 sq. ft. Showroom 200/300 sqft. 

Workshop 
200 sq.Ft kota 
stone flooring 

Workshop 200  sq. ft. kota 
stone flooring 

Workshop 150sq.ft  
Kota stone 
flooring 

Workshop 150 sq. ft  kota 
stone flooring. 

Workshop 150 sq. ft.  
PCC flooring 

Parts Shop 
300 sq.Ft 

Parts Shop 250 sq. ft. Parts Shop 200 sq.ft. Parts Shop 150 sq. ft. Parts Shop 100 sq. ft. 

Parking 550 /650sq.Ft Parking 450/550 sq.ft. Parking 350/450sq.ft. Parking - Parking - 

 
   If not how long will you take to have one 
   olb 5}g eg] ;f]sf] Joj:yf ug{ slt ;do nfUg ;S5 < 

Note: 
Gf]f6 M 

a) The above( No. 13) are basic requirements which do not includes such 
requirement as office, parking space warehouse etc. which will have to be 
arranged by the dealer himself. 

Dffly pNn]lvt - g=+ !# _ ;j} cfwf/e't cfjZostfsf a'bfx? x'g . o;df sfof{no, uf]bfd cflbsf] af/]df pNn]v ul/Psf] 5}g. lolgx? 
l8n/ :jo+dn] 5'6} Joj:yf ug'{ kb{5 .  
 

b)     The above premises will be your own or rental. Mention:  Own       Will berented. 
            pk/f]Qm cg';f/sf] 3/hUuf cfkmg} jf ef8fdf lng'kg]{, ;f] pNn]v ug'{ xf]nf. cfkmg}     ef8fdf lng]           

 
c) How long will you take to be ready to do business or are you already prepared? 

1 Month                  2 Month              3 Month                Already prepared                    
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pk/f]Qm jdf]lhdsf] Joj:yf ldnfpg tkfO{nfO{ slt ;do nfU5 cyjf tkfO{ klxn] g} tof/ x'g'x'G5 . 
! dlxgf                @ dlxgf            # dlxgf              k"j{ tof/  

 
 
 

 (For Motorcycle)   
 

18.We will expect purchase of following amounts of spare parts and Accessories for each class of Dealer.                                               
l8n/sf] ju{ cg';f/ tn pNn]v eP jdf]lhdsf] kf6{k'hf{x? / P;f];f]l/h  l8n/n] vl/b ul/ :6sdf /fvg' kb{5 elg xfdL rfxfG5f} . s] o; 
k|lt tkfO{sf] dGh'/L 5 .  
 

Spare Parts  Class A1  Class A Class B Class C Class D 
Initial Stock    Rs.2000000 Rs.1500000 Rs.1000000 Rs.700000 Rs.500000 
Monthly Stock Rs.1000000 Rs.800000 Rs.600000 Rs.400000 Rs.200000 
Accessories/ Helmet   Class A1   Class A   Class B   Class C   Class D 
Initial Stock    Rs.200000 Rs.150000 Rs.100000 Rs.75000 Rs.50000 
Monthly Stock Rs200000 Rs.150000 Rs.100000 Rs.75000 Rs.50000 

 

Spare parts 

For Power Product 
 

19. We will expect purchase of following amounts of spare parts and Accessories for each class of        Dealer.                                          
      l8n/sf] ju{ cg';f/ tn pNn]v eP jdf]lhdsf] kf6{k'hf{x? / P;f];f]l/h  l8n/n] vl/b ul/ :6sdf /fvg' kb{5 elg xfdL rfxfG5f} .       s] 
o; k|lt tkfO{sf] dGh'/L 5 .  

A1" Class Class 'A' Class 'B' Class 'C' Class 'D' 

Intial Stock Rs.200,000.00 Rs.1,50,000 Rs.1,00,000 Rs.50,000 Rs.25,000 

Monthly stock Rs. 100,000.00 Rs.75,000 Rs.50,000 Rs.25,000 Rs.12,500 

 
 

21. Do you have Computer and e-mail facility? Yes.                  No.  
     s] tkfO{ ;+u sDKo'6/ tyf Od]n ;'ljwf pknAw 5 < 
 

For Motorcycle & Power Product. 
 

20. Are you aware of competitors sales figures in your area and do you have a       confident plan to 
challenge them ? 

  s] tkfO{nfO{ cfkmgf] If]qdf /x]sf] o; Joj;fosf k|lt:klw{x?sf] ljs|L ;+Vof jf/] yfxf 5 < olb yfxf 5 eg] k|lt:klw{nfO{ ;fdgf ug]{ s'g}    
k|efjsf/L of]hgf 5 < 
 

22. Do you fully/Partially own a Finance/Cooperative Company.   Yes.          No. 
     s] tkfO{ ;+u s'g} ljQ sDkgL jf ;xsf/L ;+:yfsf] k'0f{⁄ cf+lzs :jfldTj 5 < 
23. Do you have any association with a Finance/Cooperative Company which could help you in your sales 
efforts.       Yes.                    No.   
     s] tkfO{sf] s'g} ljQ sDkgL jf ;xsf/L ;+:yf ;+u ;DjGw 5 h:n] tkfO{sf] ljs|Ldf d4t k'¥ofpg ;Sb5 < 
 
24. Can you manage exchange sales system too?    Yes.              No. 
    s] tkfO{ ;§fk§f ljs|L sfo{sf] klg Joj:yf ldnfpg ;Sg' x'G5 < 
 
25. Can you place order and make payments to Syakar Trading Company daily based on your sales ?           
Yes.                 No.  
   s] tkfO{sf] b}lgs ljs|Lsf] cfwf/df :ofsf/ s+DklgnfO{ b}lgs ?kdf /sd e'QmfgL ul/ ;fdfg c8{/ ug{ ;Sg' x'G5 < 
 
26. Have you taken any loan from any Bank for your previous any business?                                             
Yes.                           No.                      
    tkfO{n] cfkmgf] s'g} Joj;fo ;+rfngsf] nflu o; eGbf cuf8L s'g} ljlQo s+DkgL÷a}° ;+u shf{ lng' ePsf] 5 < 
 
27. Have you any experience in dealing with motorcycle consumer or are you new in this field.                           
New                       Old   
    df]6/;fO{sn pkef]Qmfx? ;+u sf/f]jf/ ug]{ jf/]df tkfO{ ;+u s'g} cg'ej 5< jf o; If]qdf tkfO{ gf}nf] x'g'x'G5 <         
 
28.   a) Can you put up collateral in any form in case that in needed. Yes           No  
          cfjZostf k/]df s] tkfO{n] ;+rfng ug]{ Joj;fosf] nflu ;+/If0fsf] Joj:yf ug{ ;Sg' x'G5 <  
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        b) Can you secure Bank Guarantee incase, that is needed?    Yes              No 
           cfjZostf k/]sf] v08df s] tkfO{n] a}° Uof/]G6Lsf] Joj:yf ug{ ;Sg' x'G5 < 
 
d) Can you open L/C in favor of Syakar Trading Company Pvt.Ltd.?      

 Yes             No   
           s] tkfO{ pk/f]Qm Jofkf/sf] nflu :ofsf/ s+DkgLsf] xsdf k|lttkq vf]Ng ;Sg' x'G5 < 
29. Any other comments and business plan or programme which you wish to make to give us confidence. 
     xfdL ljZj:t x'g ;Sg] cGo s'g} k|df0f, k|:tfj tyf sfo{qmdx? k]z ug{ rfxg' x'G5 eg] s[kof pNn]v÷k]z ug'{ xf]; . .    
 

 
 
 
 

Signature of Applicant :   ………………………………… 
Address :                        ………………………………… 
Company :                      ………………………………… 
Company Seal :               ………………………………... 
Date :                            …………………………………. 

 
 
                                                              


