€ HONDA <Zs HONDA

A Teading Sinvany Pk, Ly,
APPLICATION FORM FOR THE DEALERSHIP OF HMSI +HPP

BIUST HIeX ATghe qUT TWhe ¥ BIUST YTaR US4 d feeRiayerl a1y
AT BRA

1. Name of Applicant:
ATAGHH] AT

2. Mailing Adderess:

AR T ST
3. Nationality :
FETfRRar
4. Nationality No. & Issued Place:
ANRFAT THEY T SR TR T
5. Permanent Address :
TN ST
6. Name &Address of Company :
FHFIAIHT AT T ST
7. Vat/Pan No. :
e / 9 |

8. Phone, Fax, E-mail, Mobile No. :
®H, W, -0

9. Description of business already involved( if any) :
BT MRITET P! SATIRF! faare
a) Type : Proprietorship/ Partnership/ Private Ltd./ Public Ltd.
T/ qneEry/ i s ot

b) Product/ Item Descripition :
IR TRIEH! TEIP (8T

¢) Local or national Level :
ATIRET TR T A1 LT TR

d) Yearly Turnover Amount :
MF g FRIARE THA

10. Name of the City/ Town Dealership Sought for? :
feeibTaerT &hT ART TIRUHT TR /9T &

11. Dealership Sought for which Honda Product?
Please tick only one group. Honda Product :
quTEel feeRfTTerr AT AT el Ul Jeded a) Honda Motorcycle & Scooter+
Honda Power Product ]

12. Who will look after this business? (a) Owner (b) Employed Manager

AT IR A & ? Bl @Y
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For Motorcycle

13. After having studied the market which class of Dealership do you feel is suitable for you?
TUE ATHAT AARATS TAAT TR ATRATE T IJelt@d =d FTAR FA a0 [SATH STIH 31+ &7, 7

Al Class A Class B Class C Class D Class
Sales/Month Above 111 | Sales/Month 86-110 units Sales/Month 61-85 units Sales/Month 36-60 units Sales/Month 10-35 units
units
Above 1332 | Annual 1032-1320 Annual 732-1020 Annual 432-720 Annual 120-420
Annual units units units units units
For Power Products
15. After having studied the market which class of Dealership do you feel is suitable for you?
qIES ATHAT TARATS AATT TR ATRATS T Fedtgd =1E AR FA ahl [SATHT ITAH 3T+ &7, 7
'A' Class 'B' Class 'C' Class 'D' Class
Al" Class
Sales/Month | More than 42 units | Sales/ Month | 31to 41 Units Sales/ Month | 16-30 | Sales/ g ggunies | SIS | 540
units Month Month
Annual More than 504 units Annual 372 - 492 Units Annual ijgizt_s%o Annual 132 - 180 Annual 60-120
16. Are you be able to pay for items ordered by you? Yes. ] No [
qUEA ST T AHINTHE! ATHAAHT R a7 FeH g 575 7
17. Do you have the following facility for this business.  Yes []No ]
F qUE A ATF TTATR AT T Jeaar@d qadn 3 |
For Motorcycle
Al A B Cc D
Class Class Class Class Class
Showroom 1200/1400 sq.ft Showroo 1000/1200s.f Showroom 800/1000sq.f Showroom 600/800 sq.ft Showroom 400/600 sq.ft
m
Workshop 1000 sq.ft. Workshop | 900 sq.ft. Workshop 800 sq.ft Workshop 700 sq.ft. Workshop 600 sq.ft
With 6 Ramps With 4 Ramps With4 Ramps With2 Ramps With2Ramps
and Kota stone and Kota stone and Kota and Kota and Kota
Flooring Flooring stoneFlooring stoneFlooring stoneFloorin
g
Parts Shop 600 sq, ft. Parts 500 sq.ft. Parts Shop 400 sq.ft. Parts Shop 300 sq.ft. Parts Shop 200 sq.ft.
Shop
Parking 1100/1300 sq.ft Parking 900/1100sq.f Parking 700/900sq.ft. Parking 500/700sq. ft. Parking 300/500sq. ft.
For Power Products
'A’ Class 'B' Class 'C' Class D Class
Al' Class
Showroom 600-700 sq.Ft Showroom 500-600 sg. ft. Showroom 400/600 sq.ft | Showroom 300-400 sq. ft. Showroom 200/300 sqft.
Workshop Workshop 200 sq. ft. kota | Workshop 150sq.ft Workshop 150 sq. ft kota Workshop 150 sq. ft.
200 sq.Ft kota stone flooring Kota  stone stone flooring. PCC flooring
stone flooring flooring
Parts Shop Parts Shop 250 sq. ft. Parts Shop 200 sq.ft. Parts Shop 150 sq. ft. Parts Shop 100 sq. ft.
300 sq.Ft
Parking 550 /65030, Ft Parking 450/550 sq.ft. Parking 350/450sq.ft. | Parking Parking
If not how long will you take to have one
afg ST AT TIPT AT T BT GHT A G 7
Note:
qre

a) The above( No. 13) are basic requirements which do not includes such
requirement as office, parking space warehouse etc. which will have to be

arranged by the dealer himself.
Ay SeAfad (7. 93 ) 99 ATIRAT ATATARATH] 3% & | AGHT FTATEA, T ATTGHT aHT Joord TRUH | fafes
feam Tame gd aRar T 94 |

b) The above premises will be your own or rental. Mention: Own []Will berented. ]
N ~ Y o ~ = = [N N
STRITh AARET TR AR a7 AISTHT foqde, A7 Jeei@ T e Akt [_prar fa ]

¢) How long will you take to be ready to do business or are you already prepared?
1 Month[] 2 Month [] 3 Month [] Already prepared L]
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I FHITTHHT Taed e qugars #fa awg arg dgar qurg dfed ¥ TR g15s |
q wfear H 3 e H 3 Hfgr H 94 TR H

(For Motorcycle)

18.We will expect purchase of following amounts of spare parts and Accessories for each class of Dealer.
feeehT @M AAR I Feol@ U THITHET TEqSIEe ¥ THAEMS  feons @itg it wwwar @ adg 9 et =err | & a9

gt TUTERT AT G, |
Spare Parts Class Al Class A Class B Class C Class D
Initial Stock Rs.2000000 | Rs.1500000 | Rs.1000000 | Rs.700000 | Rs.500000
Monthly Stock Rs.1000000 | Rs.800000 | Rs.600000 | Rs.400000 | Rs.200000
Accessories/ Helmet | Class Al Class A Class B Class C Class D
Initial Stock Rs.200000 | Rs.150000 | Rs.100000 | Rs.75000 | Rs.50000
Monthly Stock Rs200000 Rs.150000 | Rs.100000 | Rs.75000 | Rs.50000

For Power Product

19. We will expect purchase of following amounts of spare parts and Accessories for each class of Dealer.
fedZ®T o JMUR q9 Jooi@ U AHITHET TTdISIes T THIENS  fedwe @it M T e 96 9fF emll ey | F
T Jiq TIEH A= F |
Spare parts A1" Class Class 'A’ Class 'B' Class 'C' Class 'D'
Intial Stock Rs.200,000.00 | Rs.1,50,000 | Rs.1,00,000 Rs.50,000 Rs.25,000
Monthly stock | Rs.100,000.00 Rs.75,000 Rs.50,000 Rs.25,000 Rs.12,500

For Motorcycle & Power Product.

20. Are you aware of competitors sales figures in your area and do you have a
challenge them ?
F TUEATS ATRAT ST TEh TF AGAAH A Geod! (a5 T ai 9T g ¢ AG g6l g A9 Hqeaigars arEar a9 B
THTERRT ST G 7

confident plan to

21. Do you have Computer and e-mail facility? Yes. [ No. Ul
F qUE W FFAR AT THA FadT SIS G ?

22. Do you fully/Partially own a Finance/Cooperative Company. Yes. [0 No. O
& qUIE T B fam FFAAT a7 TEepldl FATHl 0/ AiTeh Tfied 3 7

23. Do you have arll_y| association with a Finance/Cooperative Company which could help you in your sales

efforts. Yes. No.
& qUISHT B (a0 FEAAT AT TEhIT FEAT AT G B T TAEHT [GTHT Tgd TATSH TR, 7
24. Can you manage exchange sales system too? Yes. [] No. [

& qUTE |EIEl fae Frewr afq srawdr fHarsd 99 g 7

25. Can you place order and make payments to Syakar Trading Company daily based on your sales ?
Yes. No. ] ]
26. Have you taken any loan
Yes. [] No. []

TAATES ATHAT B SHAFHT G AN TG Tl STSN el (AT FeaT /g W FAT [l AU 3 7

from any Bank for your previous any business?

27. Have you any experience in dealing with motorcycle consumer or are you new in this field.
New ] Old ]

HIeTATEHa ITHIHTES &M FRAR T AT TS AT H AT B AT TF &FHT T8 Al §IE7a 7
28. a) Can you put up collateral in any form in case that in needed. Yes [l No [
ATEALAFAT THT & qUEA FATAT T ATATIR] AN FREATR AT T T 578, 7
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b) Can you secure Bank Guarantee incase, that is needed? Yes [l No [
ATAYARAT GLH] GUGHT o TG g TSR] HALT T TH &5 7

d) Can you open L/C in favor of Syakar Trading Company Pvt.Ltd.?
Yes [ No [
% IS IUIhH SATIRS! AN TR FFIATD] ZHAT AT Gled TH 575 7
29. Any other comments and business plan or programme which you wish to make to give us confidence.
ET faeaed g @ 9T B THI, GEAE q9T FAHHES G T <A grg 9 FIAT Seord /T T B |

Signature of Applicant :
Address :
Company :
Company Seal :
Date :
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